Phase 2 Step 5 :  Enroll

After the presentation you were to have followed up and found out

1 of 3 things

1. No thanks (Not at this time but get the referral and ask to get back in touch with them in 90 days or so. )

2.  Products   (


Here you Enroll them into the Customer Connect Program.  Every one of us will automatically find our customers for the Customer Connect program through Inviting People to take a look at a business!  When they see the presentation and we talk about the state of the art products we have this is how we find our customers.  We should all have a goal of having 10-20 customers and take care of them following up and checking on them once a month or so to see how things are going.  Having 10-20 customers is healthy for your business.  We all need some customers.

3.  Business

Your team member will be very confident in helping your new partner enroll with the right products, explain the difference between 100 and 200 ADP and what that means to them financially and they will help enroll them at the proper levels and explain duplication to them.  

If we are treating this as a business, all of our business people will sign up with Healthy Basics and 200+ ADP.  
