Phase 2 Step 4 :  Meet the Team

After the Presentation you were to have followed up to determine 

1.  No thanks ( get referral and OK to contact them in 90 days)

2.  Product  ( if they said product you were to have got them signed up to the CC customer Connect Program

3.  More information on the Business

#3  is where we now go on to the next step, Step 4 of Meet the team.

Again, use the team and don’t try to do this one yourself.  I don’t know why the sun rises in the East every single day but it is natural.  It is also natural for your support team to have more credibility and instill more confidence in “what they should do next or answering their questions and concerns” than you do.  Don’t fight it, embrace it.   Your support team is your best source.  Your support team will know exactly what to do and how to get them started correctly.  They get paid in from the compensation plan to do this.  They are not just nice people, which I am sure they are, but they are also paid to do this and you better learn well because when true duplication occurs, Phase 3 of this training, Duplication, YOU, will be doing it down the road for your people’s people!  You will be earning your pay for helping your team’s team members getting started correctly.  This is true duplication in action.

Meet the team:

1.  Best choice is face to face if you can in a coffee shop meeting

2.  Skype Video conference

3.  3 way phone call

4.  Webinar on getting started.  ( this is best for a review of the 3 way, coffee shop or video conference get together you had.)

This is a critical step and DO NOT SKIP it.  This is a relationship business and this is the beginning of a working relationship you and your partners will have with the team.  DO NOT SKIP THIS.
